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Instructions: 
1. Attempt all questions.  
2. Make suitable assumptions wherever necessary. 

3. Figures to the right indicate full marks. 
 

Q.1 (a) Explain in detail marketing research.? 07 
 (b) Write the steps for distribution of information? 07 
    

Q.2 (a)  Explain on socio – economic tourism? 07 
 (b) Elaborate on forecosting techniques applicable to tourist 

demand? 
07 

  OR  
 (b) Write about tourism marketing strategy? 07 
    

Q.3 (a) Explaine swot analysis system for micro and macro 
environment? 

05 

 (b) Give the five steps of setting the price of hotel and its service? 
Explain any two? 

05 

 (c) Explain types of market in brief?  04 
  OR  
    

Q.3 (a) Explain Core Marketing Concepts in details? 05 
 (b) Explain external factors of consumer behavior? 05 
 (c) Deference between marketing and selling? 04 
    
    

Q.4 (a) Explain traditional marketing mix and modern marketing mix? 05 
 (b) Explain consumer need and awareness 05 
 (c) Describe in brief In house selling and telephone selling? 04 
    
    

Q.5 (a) Explain Role of travel agent? 07 
 (b) Describe restaurant sale strategies? 07 
  OR  
    

Q.5 (a) Write the advantage of hotel promotion? 07 
 (b) Definition and classification of marketing? 07 
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